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413-967-8364

REMEMBER!
When You Buy From A 

SMALL BUSINESS 

YOU'RE HELPING 
A little girl get dance lessons! 
A little boy get his team jersey! 
Moms & Dads put food on the 
table! AND, you won't be helping 
a CEO buy a 3rd vacation home...

SHOP LOCAL!

Our Family Cares About Your Family.
HOME – AUTO – BUSINESS– LIFE

What credits and discounts do you qualify for?
We invite you to stop in or call for a quote.

Moulton Insurance is proud of its family tradition of serving both individuals and businesses 
since 1952. Protecting clients throughout Massachusetts, Moulton Insurance individually tailors 
policies to maximize your credits and give your family and business our most competitive rates.

Very Competitive Rates  •  Experienced Professional Staff  
99% Customer Satisfaction Rate  •  On-site Registry Processing

143 West Street
Ware, MA 01082

413-967-3327

45 North Main Street
Belchertown, MA 01007

413-323-7229

www.moultoninsurance.com • 1-800-521-5787

Smart Ways
To Invest In Bonds

Most investors are aware of the different types of stocks: big-
company, small-company, technology, international and so on. And it 
may be a good idea to own a mix of these stocks as part of your overall 
investment portfolio. But the importance of diversification applies to 
bonds, too — so, how should you go about achieving it?

To begin with, individual bonds fall into three main types: municipal, 
corporate and government. Within these categories, you’ll find 
differences in the bonds being issued. For example, government bonds 
include conventional, fixed-rate Treasury bonds as well as inflation-
protected ones, along with bonds issued by government agencies, such as 
the Federal National Mortgage Association (or Fannie Mae). Corporate 
bonds are differentiated from each other by several factors, but one 
important one is the interest rate they pay, which is largely determined by 
the credit quality of the issuer. (The higher the rating grade — AAA, AA 
and so on — the lower the interest rate; higher-rated bonds pose less risk 
to investors and therefore pay less interest.)

Municipal bonds, too, are far from uniform. These bonds are issued 
by state and local governments to build or improve infrastructure, such 
as airports, highways, hospitals and schools. Generally, municipal bonds 
are exempt from federal tax and often state and local taxes, too. However, 
because of this tax benefit, municipal bonds typically pay lower interest 
rates than many corporate bonds.

How can you use various types of bonds to build a diversified bond 
portfolio? One method is to invest in mutual funds that invest primarily 
in bonds. By owning a mix of corporate, government and municipal 
bond funds, you can gain exposure to much of the bond world. Be aware, 
though, that bond funds, like bonds themselves, vary widely in some 
respects. To illustrate: Some investors may choose a low-risk, low return 
approach by investing in a bond fund that only owns Treasury securities, 
while other investors might strive for higher returns — and accept greater 
risk — by investing in a higher-yield, but riskier bond fund. 

But you can also diversify your bond holdings by owning a group of 
individual bonds with different maturities: short-, intermediate- and long-
term. This type of diversification can help protect you against the effects 
of interest-rate movements, which are a driving force behind the value of 
your bonds — that is, the amount you could sell them for if you chose to 
sell them before they matured. When market interest rates rise, the price 
of your existing, lower-paying bonds will fall, and when rates drop, your 
bonds will be worth more. 

But by building a “ladder” of bonds with varying maturities, you 
can take advantage of different interest-rate environments. When market 
rates are rising, you can reinvest your maturing, shorter-term bonds at 
the new, higher rates. And when market rates are low, you’ll still have 
your longer-term bonds working for you. (Generally, though not always, 
longer-term bonds pay higher rates than shorter-term ones.)

A bond ladder should be consistent with your investment objectives, 
risk tolerance and financial circumstances. But if it’s appropriate 
for your needs, it could be a valuable tool in diversifying your bond 
holdings. And while diversification — in either stocks or bonds — can’t 
always guarantee success or avoid losses, it remains a core principle of 
successful investing. 

This article was written by Edward Jones for use by your local 
Edward Jones Financial Advisor. Edward Jones, Member SIPC

This article was written by 
Edward Jones for use by your local 
Edward Jones Financial Advisor.

Edward Jones, Member SIPC

www.edwardjones.com    Member SPIC

MAKING SENSE OF INVESTING

www.edwardjones.com    Member SPIC

MAKING SENSE OF INVESTING

IR
T-

19
4

8
H

-A

edwardjones.com
 Member SIPC

Hunter E Boody 
Financial Advisor

1448 Main St 
Palmer, MA 01069 
413-289-1875

Hunter E Boody
Financial Advisor

1448 Main St.
Palmer, MA 01069
413-289-1875

FDI-1867K-A  © 2022 EDWARD D. JONES & CO., L.P. ALL RIGHTS RESERVED. 

> edwardjones.com | Member SIPC

Compare our CD Rates
Bank-issued, FDIC-insured

Call or visit your local financial advisor today.
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* Annual Percentage Yield (APY) effective 06/27/2022. CDs offered by Edward Jones are bank-issued and FDIC-insured up to $250,000 (principal and interest accrued but not yet paid) per depositor, per insured depository 
institution, for each account ownership category. Please visit www.fdic.gov or contact your financial advisor for additional information. Subject to availability and price change. CD values are subject to interest rate risk such that 
when interest rates rise, the prices of CDs can decrease. If CDs are sold prior to maturity, the investor can lose principal value. FDIC insurance does not cover losses in market value. Early withdrawal may not be permitted. Yields 
quoted are net of all commissions. CDs require the distribution of interest and do not allow interest to compound. CDs offered through Edward Jones are issued by banks and thrifts nationwide. All CDs sold by Edward Jones are 
registered with the Depository Trust Corp. (DTC).
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Commonwealth of 
Massachusetts

The Trial Court
Probate and Family Court

Hampden Division
Docket No. HD23P0873EA

Estate of: 
Eward W. Manicki

Date of Death: 
03/18/2023

INFORMAL PROBATE 
PUBLICATION NOTICE

To all persons interest-
ed in the above captioned 
est ate, by Petition of Petit i-
oner Janet Tougsignant of 
Enfield CT

a Will has been admitted 
to informal probate.

Janet Tougsignant of 
Enfield CT has been infor-
mally appointed as the 
Personal Representative of 
the estate to serve without 
surety on the bond.

The estate  is  being 
ad ministered under informal 
procedure by the Personal 
Representative under the 
Massachusetts Uniform Pro-
bate Code without super-
vision by the Court. Inven-
tory and accounts are not 
re quired to be filed with the 
Court, but interested parties 
are entitled to notice regard-
ing the administration from 
the Personal Repre sentative 
and can petition the Court 
in any matter relating to the 

estate, including distribu-
tion of assets and expenses 
of administration. Inter ested 
parties are entitled to peti-
tion the Court to institute 
formal proceedings and to 
obtain orders terminating 
or restricting the powers of 
Personal Representatives 
appointed under informal 
procedure. A copy of the 
Petition and Will, if any, can 
be obtained from the Pet-
itioner.
08/03/2023

NOTICE IS HEREBY 
GIVEN ON THE 

APPLICATION OF 
PIECE BY PIECE 

MOVERS, LLC OF 
140 BETHANY RD., 

MONSON, 
MASSACHUSETTS, 

FILED BY ITS OWNER, 
EDWARD MEZER, 

TO BE A 
PUBLIC WAREHOUSE 
WITHIN AND FOR THE 

COUNTY OF HAMPDEN, 
TOWN OF MONSON 
FOR THE PURPOSE 
OF CONDUCTING A 

GENERAL WAREHOUSE 
BUSINESS AS PROVIDED 

IN CHAPTER 105 OF 
THE MASSACHUSETTS 

GENERAL LAWS
07/27, 08/03/2023

Commonwealth of 
Massachusetts

The Trial Court
Probate and Family Court

Hampden Division
Docket No. HD22P1169EA

Estate of: 
Pamela E. Beall

Date of Death: 04/06/2022
INFORMAL PROBATE 

PUBLICATION NOTICE
To all persons interested 

in the above captioned est-
ate, by Petition of Petit i oner 
Seth Beall of Warren, MA 
a Will has been admitted to 
informal probate.

Seth Beall of Warren, 
MA has been informally 
appointed as the Personal 
Representative of the estate 

Please check 
the accuracy of 

your legal notice 
prior to submis-
sion (i.e., date, 
time, spelling).

Also, be sure 
the requested 

publication date 
coincides with 

the purpose of the 
notice, or as the 
law demands.

Thank you.

Public Notices

Dentist celebrates over 
40 years in business

By Dallas Gagnon
Staff Writer

dgagnon@turley.com

PALMER – William J. Vigneux 
celebrates 46 years of improving 
smiles this year, with many third 
generation patients to celebrate with 
him. 

Located at 2025 Main St., 
Three Rivers, Vigneux offers the 
community customized dentistry 
services at a convenient location. 

“We provide good care. I think 
people like the fact that we give 
them options,” said Vigneux. 

He added he “caters to the cus-
tomer’s needs,” and “makes sure 
we’re on the same page.”

Unlike many large practices, 
the small business atmosphere of 
Vigneux’s office allows him to pro-
vide the best, individualized care as 
there is no “running in and out” of 
several patient rooms at a time. 

“You have to see people [and] 
do your best,” said Vigneux. 

A unique quality of the care Vi-
gneux provides is his ability to talk 
with patients and prioritize their 
needs opposed to “making a quick 
buck.”

“We really take care of our pa-
tients and dental family,” said Vi-
gneux. 

Vigneux’s philosophy is to “do 
the best you can for every patient.”

“If you take care of people, it 
feels good,” said Vigneux. 

Speaking to practicing with an 
emphasis on a patient’s needs, Vi-
gneux said he has provided emer-
gency services in the past, and has 
even made house calls. 

Vigneux said when he first 
opened his practice in the late 
1970s/1980s, he received a call 
from a patient he had never served 
before. 

While the patient’s “emergen-
cy” wasn’t the traditional bleed-
ing, pain or swelling symptoms, 
Vigneux deemed the case an emer-
gency as the patient was the mother 
of a bride who was getting married 
that day. 

The woman’s denture broke 
off, and Vigneux drove out to fix it 
the day of.

“That’s an emergency - I’m 
thinking of my grandmother…I feel 
a connection to my patients,” said 
Vignuex. 

In addition to offering individ-
ualized care, Vigneux is equipped 
with 46 years of experience as well 
as a unique educational background 
and military experience. 

Vigneux achieved his under-
graduate degree from UMass Am-
herst in 1971 before completing his 
doctorate at the University of Penn-
sylvania Dental School in 1975.

He then joined the military as 
a dentist until opening his practice 
in 1977. 

Vigneux said his experience 
in the military was a “magnificent” 
learning opportunity. 

“The training was great…Once 
a year we’d train at the Walter Reed 
Medical Center,” said Vigneux. 

The training allowed him to 
work alongside other professionals 
with extensive knowledge in spe-

cialized services. 
“It was one week, immersed in 

clinical things,” said Vigneux. 
He added he is “very happy 

with [his] experience in the mili-
tary,” and he “enjoys doing what 
[he’s] doing.”

“It’s fun, and is always some-
thing new. It’s not boring like any 
other business,” said Vigneux.

A piece of advice Vigneux of-
fers to those seeking medical care 
is to “choose a practitioner that 
you’re comfortable with,” and know 
“you’re buying what they’re sell-
ing.”

While Vigneux accepts “just 
about any” insurance, the practice 
does not accept MassHealth. 

To schedule an appointment 
and support local businesses, sup-
porting local people, call Vigneux’s 
office at 413-283-6182. 

Business

Improving smiles since 1977

Turley Photos by Matty Anderson

Dr. William Vigneux stands beside his business slogan “Improving Smiles 
Since 1977.”

William Vigneux DMD is shown 
smiling behind the reception desk 
in the office.

A large flower pot is shown outside 
of the dentist office, a courtesy of 
Dr. William Vigneux. 

Wednesday, and then police training for things like 
fingerprinting and patrol procedures on Thursday, 
followed by tours on Friday.

“We’ll give them a tour of the police station, 
they can meet people that are in there, get to see the 
facility, how they work, check everything out there, 
and then we go to all the fire stations, see the fire-
fighters at their stations, and how that stuff works,” 
Wahlers said.

“We go to the ambulance garage, check that 
out, so they get a tour of everything,” Wahlers said. 
“We’ll include everybody, and then they can interact 
with the firefighters there and talk to them at their 
stations, and then we’ll van them up, come back, and 
that’s the week.”

After landing their helicopter on the lawn in 
front of the school, the crew told the class about what 
they do, and what protocols they have to follow, such 
as the minimum number of staff required to tend to 
an emergency.

The Summer Youth Enrichment Program serves 
as a great sampling of the various vocational pro-
grams that Pathfinder has to offer, with in-depth 
courses that, at best, can put a child on the path to a 
career they’ll be passionate about – and at worst, pro-
vide some fun activities to try out over the summer.

SUMMER PROGRAM  ❙  from page 1

Evan Gallagher demonstrates the machinery of the 
Advanced Manufacturing department.

Culinary students learn to make pasta from Pathfind-
er’s Nutrition Director Anthony Bishop. 

Youth attending the program answered questions 
about the fundamentals of wiring.

Laura Rogers (left) helps Genasis Rodriguez in Path-
finder’s kitchen.

Our advertisers make
this publication

possible.
Let them know you
saw their ad in the

Journal
Register

to serve without surety on 
the bond.

The estate  is  being 
ad ministered under informal 
procedure by the Personal 
Representative under the 
Massachusetts Uniform Pro-
bate Code without super-
vision by the Court. Inven-
tory and accounts are not 
re quired to be filed with the 
Court, but interested parties 
are entitled to notice regard-
ing the administration from 
the Personal Repre sentative 
and can petition the Court 
in any matter relating to the 

estate, including distribu-
tion of assets and expenses 
of administration. Inter ested 
parties are entitled to peti-
tion the Court to institute 
formal proceedings and to 
obtain orders terminating 
or restricting the powers of 
Personal Representatives 
appointed under informal 
procedure. A copy of the 
Petition and Will, if any, can 
be obtained from the Pet-
itioner.
08/03/2023


